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MORE THAN AN ROI CALCULATOR 

Our ROI calculators utilize a comprehensive business analysis 
approach that showcases crucial sales advantages, uncovers 
untapped sales opportunities, and effectively communicates the 
prospective customer's potential benefits from your solution. 

Most buyers and prospective 
customers need to gain the 
necessary skills and want to 
spend time trying to convert your 
marketing messages into 
quantifiable value propositions 
that they can effectively 
communicate within their 
organization. 
  
As marketers, you must find 
ways to translate your benefits 
into measurable business cases 
and streamline information for 
buyers to prioritize the purchase 
in your favor.  
 
Understanding the power 
dynamics within your customer's 
company is essential. To 
prevent deals from stalling, 
increasing awareness and 
preventing the loss of 
momentum is crucial. 

INSIGHT 

 Different buyers have varying 
priorities when it comes to 
metrics. However, presenting 
easy to understand quantification 
of the purchase's value is 
overwhelming better than very 
comprehensive and complex 
financial spreadsheets. Avoid 
spreadsheets and long reports 
and whitepapers that often 
confuse buyers with too many 
variables. 

Equipping buyers with a dollar 
value tied to a project can 
expedite decision-making, 
leading to a "go/no-go" 
determination. Additionally, 
visualizing return on investment 
(ROI) often reveals additional 
benefits as buyers are compelled 
to explore aspects that may not 
have been apparent during the 
initial evaluation. 

The best ROI sales practices: 

ASSESSMENT: Sales reps and 
integration teams are valuable 
resources for identifying the 
metrics that matter to buyers. 

CREDIBILITY: Building credibility 
involves presenting a range of 
potential outcomes. Using a 
visual ROI model is a best 
practice, making it easy for 
buyers to compare different 
scenarios. 

BE CONSERVATIVE: When 
demonstrating ROI, aim for 
realistic returns to ensure buy-in. 
Allow for adjustments.  

Solid ROI calculations can also 
accelerate project prioritization 
among numerous conflicting 
priorities. 
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